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Disclaimer

This company presentation (the “Presentation”, which term shall be interpreted to include references to this document, the presenters' speeches, the question-and-answer session and any other
related verbal or written communication) has been prepared by Soiltech ASA (the “Company” or “Soiltech“), a company with shares admitted to trading on Euronext Expand, solely for information
purposes in relation to an oral company presentation held today on 10 September 2025 at the Pareto Securities' annual Energy Conference.

All of the information herein has been prepared by the Company solely for use in relation to this Presentation. The information contained herein does not purport to contain all information
concerning the Company. No party has made any kind of independent verification of any of the information set forth herein if not specifically expressed in the Presentation, including any statements
with respect to projections or prospects of the business or the assumptions on which such statements are based. The Company does not make any representations or warranty, express or implied,
as to the fairness, accuracy, reliability, completeness or correctness of this presentation or of the information contained herein. The information contained in this Presentation is current as of the
date hereof and should be considered in the context of the circumstances currently prevailing and has not been, and will not be, updated to reflect material developments which may occur after the
date of the Presentation. Neither the Company, nor any of its subsidiaries or affiliates or any such person’s directors, officers, employees, advisors or representatives (collectively the
“Representatives”) shall have any liability whatsoever arising directly or indirectly from the use of this Presentation or in any other written material furnished or information orally transmitted to a
recipient of this Presentation.

Included in this Presentation are various “forward-looking statements”, including statements regarding the intent, opinion, belief or current expectations of the Company or its management. Such
forward-looking statements are not guarantees of future performance and involve known and unknown risks, uncertainties and other factors that may cause the actual results, performance and
outcomes to be materially different from any future results, performance or outcomes expressed or implied by such forward-looking statements, including, among others, risks or uncertainties
associated with the Company’s business, segments, development, growth management, financing, market acceptance and relations with customers, and, more generally, general economic and
business conditions, changes in domestic and foreign laws and regulations, taxes, changes in competition and pricing environments, fluctuations in currency exchange rates and interest rates and
other factors. Should one or more of these risks or uncertainties materialize, or should underlying assumptions prove incorrect, actual results may vary materially from those described in this
Presentation. An investment in the Company and its shares involves risks, and several factors could cause the actual results, performance or achievements of the Company as described herein to be
materially different from any future results, performance or achievements that may be expressed or implied by statements and information in this Presentation. Reference is made to the risk factors
included in the listing prospectus published by the Company in relation to the listing on Euronext Expand, available on www.soiltech.no.

This Presentation is not a prospectus or similar registration document and does not constitute or form an offer to sell, or a solicitation of an offer to purchase, any securities in any jurisdiction, and
neither the issue of this Presentation nor anything contained herein shall form the basis of or be relied upon in connection with, or act as an inducement to enter into, any investment activity. This
Presentation should not be considered as a recommendation by the Company, or any other person in respect of the Company, including any affiliated companies or successors, to invest in its
securities.

This Presentation is governed by Norwegian law and any disputes related to it are subject to the ordinary courts of Norway.

http://www.soiltech.no/
http://www.soiltech.no/
http://www.soiltech.no/
http://www.soiltech.no/
http://www.soiltech.no/
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The technology leader in waste management
in a world with tighter regulations
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This is Soiltech

KEY COST 
BENEFITS

21 
Fluid treatment 

operations

7
 Solid waste 
management    
operations

8 Countries  130 employees

Innovative and cost-
effective technologies

Tailor-made solutions for 
reduction, recycling, and 
containment of waste on 
location

Recurring revenues with 
solid counterparties

8 Platform rigs

6 Jack-up rigs8 Semis

1 FSU

Long-term contracts

Soiltech
SmartTransfer

Digitalization
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End-to-end waste management partner

Source: Company

Fluid treatment

Fluid treatment and solid waste management

Solid waste management

Note: Share of Company's revenue 2025YTD

Fluid treatment (STT) - High 
capacity, energy efficient 
treatment and recovery of 

contaminated water, incl. slop 
and  brine – contributing to a 

circular economy

Associated services

Efficient management of cuttings 
on rig and PSV, introducing 

SmartTransfer , and remote 
operations 

Tank cleaning, centrifuges, 
vacuum units, mud coolers and 

other associated equipment

~50% ~44% ~6%
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From fluid treatment to integrated waste management projects

2012 

2019

2021/22

2025

Fluid treatment - STT 

Cuttings skip and 
ship operation on rig 

Cuttings blower 

Flexible transfer pipe 

Soiltech 
SmartTransfer
Digitalization 

Cuttings SmartTransfer
on rig 

Automated tank cleaning 

Cuttings transfer
to PSV and 
transport to shore 
+ onshore waste 
handling
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Strong recurring client base

Source: Company

Selected customers
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Addressable market Norway NOK 2.5 – 3 billion

Source: Company

Soiltech market shares

Mobile rig fleet Norway: 22 rigs

Fluid treatment 13 rigs (60%)
Solid waste management 2 rigs (10%)

Soiltech annual revenue Norway 2025 est. NOK 300 million
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Growth opportunities in Norway plus strong potential for global growth

Note: Rig count Includes approx. 500 mobile rigs and 120 fixed installations

Source: Fearnley Securities equity research, HIS Markit

Soiltech with an addressable core market of >600 installations globally1

133

29

BRAZIL

24

US GULF

30

WEST AFRICA

166

MIDDLE EAST

34

SE ASIA
NORWAY

OTHER MARKETS

47

MEXICO

EUROPE

37

13

NORWAY

8

Mobile 
rigs

Platform 
rigs

2 1

Mobile 
rigs

Platform 
rigs

INTERNATIONAL

Focus areas

OTHER GEO-
MARKETS

Soiltech 
operations

120

FIXED 
INSTALLATIONS

Substantial future growth opportunities entering onshore markets (Middle East ++)
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Targeting NOK 1 billion in revenue by 2030 and EBITDA adj of 25%+

CAGR 32% CAGR 41%

… Based on solid historical track record

Source: Company

… and securing additional bank facility of NOK 150 million at NIBOR+180 bps with a 10-year 
repayment profile for new investments. With this, our total credit facilities amount to NOK 
410 million
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Why Soiltech?

Cutting edge technologies giving competitive advantage 

Environmental regulations tighten world-wide and the 
need for sustainable solutions and reduced CO2 emissions 
increase

Proven, profitable and scalable business model 

Strong client base within E&P companies and drilling 
contractors

Solid financial track record and an experienced 
management team

Offering increased drilling speed, safer operations and 
reduced operating cost
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Soiltech ASA
Koppholen 25,

4313 Sandnes, Norway 
www.soiltech.no

Contact: Tove Vestlie CFO / Investor 
Relations
Email tove.vestlie@soiltech.no
Mobile +47 90690648

mailto:tove.vestlie@soiltech.no
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